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PRODUCT REVENUE -

@ $466.3M

+ 83% YoY Growth

FORBES GLOBAL 2000
CUSTOMERS

AS OF JULY 31,2022 - Q2 FY23
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The Data Cloud

ACCESS

Governed Data for All Users

Unite your siloed data and easily access
governed and secure 1st-, 2nd- and 3rd-
party data for previously unimagined
insights.

BUILD

Bring Development to Data

Leverage Snowflake's speed, concurrency,
and extensibility to develop and run data
applications, models, and pipelines where

data lives.
R
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“In the network economy, Data is the new oi
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COLLABORATE

Work Global & Cross-Cloud

Work and collaborate seamlessly across
multiple clouds no matter where data,
applications, or your local and global
business communities reside.

MONETIZE

Create New Revenue Streams

Find new customers and increase revenue
by offering data sets and data services,
tools, and applications on Snowflake
Marketplace.

- Frank Slootman



Snowflake Data Cloud, 1 Platform, Many Workloads
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B CYBERSECURITY DATA SCIENCE APPLICATIONS
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COLLABORATION
ENGINEERING

DATA @ DATA WAREHOUSE DATA LAKE -z ¢ UNISTORE OUTCOMES
Unstructured CRO5S-CLOUD SNOWGRID Insights
Semi-Structured Predictions
Structured Monetization
Streaming Data Products
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INTELLIGENT INFRASTRUCTURE
ELASTIC PERFORMANCE ENGINE
OPTIMIZED STORAGE
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Customer case

Docebo Expands its Product Suite with an Integrated Data Cloud

Marco Gatto | Data Architect
Giacomo Clemente | Director of Data Strategy



About us

docebo-

Docebo is a world-leader in providing cloud-based
SaaSs enterprise learning solutions. Born in Italy,
US and Canada are the biggest markets

nowadays.

Some of the top sectors served by Docebo are:
software, financial services, manufacturing,
healthcare, business services, retail, hospitality,

telecommunications.

docebo:

Industry:

Information Technology,
E-learning

2800+ $118M
Offices: Employees:

8 870+



docebor

OUR NEED

Share data with customers as
fast and securely as possible



Why did we choose Snowflake?
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Top of notch technology
in data-warehousing and data
integration
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Easy to scale
automatically, when volume of data
increases
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Easy to integrate
with cloud storage (i.e. AWS S3)

Zero costs
to maintain the infrastructure

docebo:

K
Easy to store and to query

thanks to support for structured and also
semi-structured data (i.e. JSON)

—h

31

Short time-to-market
for the new solutions / projects




Sharing data in a faster (and secure) way
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Beta set-up
. Cherry pick among lead
Implementation customers New product
Idea Almost no code roadmap
Sharing data with @
our customers .
Beta deliver
. Just an email to each
@ TeStlng customer with simple
Connecting to a i i
Research ng instructions

Snowflake instance
Snowflake's
documentation
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Our solution design
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Results
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By adopting Snowflake we
enabled 2 more use cases
out-of-the-box for data
processing: ingestion of semi-
structured data and Learn data
mart as a Service.

14

Security and compliance audits
required days instead of
weeks to check for
vulnerabilities and policies.

14

By choosing Snowflake over
other possible solutions we
were able to save $120K in
FY21 for data processing.

14

The absence of fixed price
allowed us to start small and
grow. |deal for lean product
development.

6 customers

selected and onboarded

2 teams

Internal to Docebo who did also
benefit from Data Sharing
(Al + BI)

docebo:

3 weeks

on average, required for new
customers enablement

200K

queries per day
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Thank You!



